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Oregon and national housing markets both demonstrated shifting trends in the first
quarter of 2015 as they recovered from seasonal winter slowdowns, which were
impacted in some areas by constrained supply and rising prices. Stabilizing
employment provided a measure of support to housing markets as the quarter
unfolded.
National existing home sales declined in January but experienced gains through
February and March. The National Association of Realtors (NAR) reports total
existing home sales fell almost five percent in January to a seasonally adjusted
annual rate (SAAR) of 4.82 million units, although this total was three percent
higher than a year prior. January’s median existing home price for all housing types
was $199,600, reflecting 35 continuous months of year-over-year price increases.
This price appreciation continued unabated in February, when the median
existing home price for all housing types reached $202,600, an eight percent yearover-year increase. The volume of existing home sales also continued to increase,
rising to a SAAR of 4.88 million homes. NAR chief economist Lawrence Yun
tempered the interpretation of these increases, however. He points to “insufficient
supply” driving up housing prices and thus raising a barrier to potential buyers. He
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cautions this trend could interact with an impending Federal Reserve rate hike to
further restrict affordability.
Sales of existing homes grew most strongly in March, yet the number of unsold
units for sale also increased, which Lawrence Yun identifies as a benefit to the
market since he has been warning about the potential downsides of insufficient
supply. At the close of March, two million existing homes were available for sale, a
five percent increase from February and two percent greater than a year prior. This
represented a 4.6 month supply. In terms of closed sales, a SAAR of 5.19 million
transactions were completed in March, a six percent increase over February. For all
existing housing types, March’s median sale price was $212,100, up eight percent
year-over-year.
NAR also reports gradual increases in the share of first time buyers in the
market, another welcome sign. The share of first time buyers rose in February for
the first time since November 2014, to 29 percent from January’s 28 percent. The
share increased again in March to 30 percent, the same proportion seen in March
2014.
Freddie Mac reported a gradual increase in mortgage interest rates in March
2015. The average commitment rate for a 30 year conventional fixed rate mortgage
reached 3.77 percent, up from 3.71 percent in February.
All cash sales registered declines throughout the first quarter, accounting for 27
percent of transactions in January, 26 percent in February, and 24 percent in
March.
NAR released a new study in March analyzing the impact of rents rising faster
than renters’ incomes on home buying trends. Data surrounding income growth,
housing costs, and changes in share of renter and owner-occupied housing units
were compiled from 70 U.S. metropolitan statistical areas over a five year period.
The study finds the gap between stronger rent growth and weaker income growth
increasing barriers to homeownership among renter populations, with elusive new
home construction key to fundamentally addressing this growing challenge.
Explaining the findings, Lawrence Yun indicated the typical rent rose by 15 percent,
yet renters’ income experienced an overall 11 percent growth rate. He also explained
that “an unequal distribution of wealth” has resulted as homeowners’ net worth
increases as home values appreciate and mortgage balances are paid down, while
renters are simply faced with rising rents that hamper their ability to save. Also
those rising home values impact renters similarly to rising rents as they seek to
achieve ownership. One of the report’s primary conclusions is that new home
construction would have to increase significantly in order to temper price growth,
and that a meaningful share of that envisioned new construction should be targeted
at new and young first time buyers.
Indeed, Axiometrics reports total construction starts for privately owned housing
units fell from January’s revised SAAR of 1,081,000 units to a pace of 897,000 units
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in February. The single family share of these totals fell in tandem, dropping around
15 percent from January to February and totaling 593,000 units. This should be
tempered, though, by February’s three percent increase in residential building
permits over January. The 1,092,000 permits for privately owned housing units
issued in February also represents a nearly eight percent year-over-year
improvement. The single family share of these permits fell from January to
February by six percent, however, with 620,000 single family units permitted in
February. Nevertheless, Axiometrics cites several statistics in arguing national
single family “continues to gain momentum.” Actual single family units completed in
February totaled 595,000 (SAAR), 12 percent less than January and four percent
lower than a year prior.

LOCAL PERMITTING
Statewide in Oregon, most measurements of permit issuances for new private
housing registered declines in the first quarter of 2015 (as accounted on a seasonally
adjusted basis). The Oregon total for this type of permit in the first quarter was
3,413, a 21 percent decrease of 902 permits from the prior quarter and a year-overyear decrease of approximately one percent or 50 permits. The Portland-VancouverHillsboro Metropolitan Statistical Area (MSA) declined from the fourth quarter of
2014 by 16 percent or 506 to 2,609 permits, but did register a nine percent year-overyear increase of 225 permits.
Following a similar pattern, permits issued in the Bend MSA declined from
quarter to quarter by six percent, or 22, to 335 permits, a 21 percent year-over-year
increase of 57 permits. The Eugene-Springfield MSA experienced a contraction as
noteworthy as last quarter’s expansion: 70 percent fewer permits were issued in the
first quarter of 2015 versus the fourth quarter of 2014, decreasing by 364 to 153
permits (41 percent or 107 fewer year over year). The Medford MSA’s total decreased
from the prior quarter by 16 percent or 27 to 137 permits, representing 19 percent or
32 fewer than were issued in the first quarter of 2014.
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PORTLAND
The market for existing homes in Portland continued the cooling trend it exhibited
in the fourth quarter of 2014, and also continued the strengthening trend in yearover-year terms.
•

1,134 fewer units transacted versus the fourth quarter for a total of 5,087, an
18 percent drop, yet

•

Year-over-year volume was around 23 percent greater.

The median price continued declining, falling $7,500 or three percent to
$276,500. Again on the (slightly) positive side, this is around five percent higher
than 2014’s first-quarter median price. Although average time on market increased
by six percent to 57 days, this too outperforms the first quarter of 2014—by 17
percent. Sellers’ realization of 99 percent of final list prices continues unchanged.
Both reported metrics in the new construction market showed improvement,
most notably sales price. Buyers closed on seven percent more new detached single
family units, bringing the first quarter’s total to 585 (around 21 percent greater year
over year). The nearly $400,000 median price sets a new record among the data in
this Quarterly publication. The price is $35,000 (nearly 10 percent) higher than the
prior quarter and 14 percent higher than first quarter 2014. This new construction
median price has now surpassed its pre-recession peak.
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VANCOUVER AND CLARK COUNTY
Trends in Vancouver and Clark County’s existing housing stock showed many
positive movements in the first quarter of 2015. Although transaction volume in
Vancouver dropped by 55 units from fourth quarter 2014 to 860 (a decrease of
almost six percent), 34 percent more closings were booked versus the first quarter of
2014.
Vancouver’s median price nearly regained its losses from the prior quarter-overquarter period, increasing around one percent or $2,500 to $225,000. More
encouraging is the fact this price is $20,550 or 10 percent greater in year-over-year
terms. Average days on market increased by nine to 67, but this is 17 days faster
than first quarter 2014. Sellers achieved 98 percent of final list prices.
Against the fourth quarter of 2014, transaction volume in Clark County
excluding Vancouver decreased by 121 units or 18 percent to 559, yet this is still 28
percent higher than the same period a year earlier. 2015’s first quarter median price
remained almost constant quarter over quarter, inching up to $260,590; this is four
percent or $10,590 better than the first quarter of 2014. Houses averaged 84 days on
the market, nine more days than in the prior quarter but 10 fewer days than during
the first quarter of 2014. Sellers in this region also realized 98 percent of final list
prices.
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CENTRAL OREGON
As reported in the Winter 2015 edition of the Quarterly Report, the annual
transaction volume trends of Bend and Redmond over the last two years have
followed a distinct geometric pattern of start of the year valleys and mid-year peaks.
So far, this pattern continues, as shown in the “Number of transactions” charts
below. Note that Redmond’s pattern over the last two years is very symmetrical,
with the greater area under the 2014-2015 curve versus the 2013-2014 curve
suggesting a market expansion.
For Bend, total transactions in the first quarter of 2015 fell by 145, to 411 units
sold—a 26 percent contraction. This is 19 units or five percent more than were sold
in the first quarter of 2014, however. The median sales price continued its upward
momentum, increasing from the prior quarter by $25,050 or nine percent to
$315,000, nearly setting a record. This is $65,000 or 26 percent greater than first
quarter 2014. A median price higher than $315,000 has not been reported in this
publication since the first quarter of 2007. It took sellers longer to realize these
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higher prices, however: from the fourth quarter of 2014 average marketing time
increased by 22 days to 139; this is 13 days longer year over year.
For Redmond, transaction volume in the first quarter decreased by 20 units or 12
percent to 146 homes, but this is still 14 percent more units sold year over year. The
median price rebounded, increasing by 7 percent or $13,700 to $209,974, which
represents a 17 percent or $30,000 year-over-year increase. Marketing time
increased from fourth quarter 2014 by five days to 130 days on market, representing
a slight improvement of two percent (three days faster) versus the first quarter of
2014.
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WILLAMETTE VALLEY
Benton County was the only jurisdiction to post an increase in median sales price
during the first quarter of 2015 versus the final quarter of 2014. That being said, the
quarter-over-quarter declines in the remaining counties were relatively small, and
prices in all five counties grew in year-over-year terms.

•

Benton County: $254,373, five percent increase of $11,373; six percent
increase of $13,750 year over year

•

Lane County (excluding Eugene): $215,000, less than one percent decrease of
$500; 16 percent increase of $30,050 year over year

•

Marion County (excluding Salem): $186,840, six percent decrease of $11,160;
12 percent increase of $19,390 year over year

•

Polk County (excluding Salem): $171,950, three percent decrease of $5,300;
two percent increase of $3,250 year over year

•

Linn County: $149,900, four percent decrease of $6,100; four percent increase
of $6,000 year over year
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Excluding Eugene

*Excluding Salem

SALEM
Transaction volume in Salem decreased by 46 units to 474 sales, a nine percent
reduction. Year over year, however, the number of transactions is 33 percent
stronger. The median price increased over the fourth quarter of 2014 by four percent
or $7,700, reaching $189,950. This is 12 percent or nearly $20,000 more than the
prior year period. From both time perspectives, homes sold faster in the first
quarter: units averaged 113 days on the market, four days and four percent better
than the fourth quarter, and 15 days or 12 percent faster than the first quarter of
2014.
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EUGENE–SPRINGFIELD
Although the Eugene-Springfield market experienced another decline in transaction
volume of 110 units to 531 (a 12 percent drop) compared to the prior quarter, this is
still 20 percent or 90 more sold units than during the first quarter of 2014. The
median sales price fell by $5,000 or one percent to $215,000 from the prior quarter,
but this price is two percent or $5,000 better than the first quarter of 2014. While
marketing time increased 20% or five days to 76 days in the short term, this is seven
percent or six days shorter in year-over-year terms.
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Days on market
Eugene-Springfield, existing homes
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SOUTHERN OREGON
Data for southern Oregon comes to us on a rolling three month basis, thus the
following information pertains to the period December 1, 2014 through February 28,
2015.
During this time, Josephine County posted a median sales price of $183,500,
marginally better than the prior quarter but nine percent or $14,750 greater than
the same period a year earlier. 118 sales closed, four percent fewer than fourth
quarter 2014 but 37 percent more year over year. Properties spent longer on the
market during the most recent period, averaging 81 days listed; this is 12 days or 17
percent more than the prior period but 15 days or 16 percent faster year over year.
Meanwhile, Jackson County’s median price is reported at $209,000, two percent
or $4,000 more than the prior quarter and 11 percent or $21,500 more year over
year. 419 sales closed, 127 units or 23 percent fewer than the prior quarter but 74
units or 21 percent more year over year. Properties also seem to be taking longer to
sell in Jackson County lately, averaging 73 days on the market—17 days or 30
percent longer than the prior quarter and 9 days or 14 percent longer year over
year. ■

